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transactions ofcredit brokerage in the mortgage market ofRussia iп 2015 will 
comprise about 50 о/о of the total number of transactions which equals at least 
400 Ьi1lion ruЬles а year. In present-day Russia aЬout 90 °/о of credit brokers 
are engaged in credit support of transaction, and only l О о/о provide consulting 
services. The competence of Belarusian loan brokers includes maximum 
simplitication of all procedures associated with getting loans, reducing risks 
connected \Vith possiЫe failure ofthe bank, а!( kinds of paper work and customer 
support at all stages ofthe process of getting а !оал. 

Besides а credit broker may take оп all operational costs and bank's risks. 
То set an exarnple, in JSC «Beiarusbank)) the choicc of loan product requires 
about 30 minutes, checking of potential borrower's credit history takes up to 
1 О days and making а 1oan contract calls for about 20 minutes. Accordingly, 
credit brokers' activities are Iikely to tum into а perfect alternative (or at least an 
addition) to banks' inherent distribution channels as well as to contribute to the 
reduction of operational costs. 
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